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This brochure provides information about the qualifications and business 
practices of Kult Wealth Management Group, LLC.  If you have any 
questions about the contents of this brochure, please contact us at: 262-
787-0704, or by email at: peter.kult@kultwealth.com. The information in this 
brochure has not been approved or verified by the United States Securities 
and Exchange Commission, or by any state securities authority. 
Additional information about Kult Wealth Management Group, LLC is 
available on the SEC’s website at www.adviserinfo.sec.gov 
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 - 2 -  

Kult Wealth Management Group, LLC 

 
Item 2: Material Changes 
 
There have been no material changes since our last brochure update in January, 2024. 
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Item 4: Advisory Business 
 
Firm Description: 
Kult Wealth Management Group, LLC, (“Kult Wealth”) was founded in 2003. 
Kult Wealth provides personalized wealth management to individuals.  Our 
primary services include investment management and, for clients drawing 
from their investment portfolios (e.g., retired clients), income tax and cash 
flow planning.  We also perform tax return preparation in limited situations for 
certain investment advisory clients. 
Other professionals (e.g., lawyers, accountants, insurance agents, etc.) are 
engaged directly by the client and we can coordinate our services with them 
as needed. 
The initial consultation with us is complimentary and is considered an 
exploratory interview to determine the extent to which our services would be 
appropriate for the individual(s). 
As of December 31, 2024, Kult Wealth manages $121,933,000 in assets for 
68 clients.  $120,180,000 is managed on a discretionary basis, and 
$1,753,000 million is managed on a non-discretionary basis. 

 
Owner of Firm: 
 
Kult Wealth is 100%-owned by Peter M. Kult.  Prior to launching Kult Wealth 
in 2003, Mr. Kult was part-owner of McCarthy Kult Financial Group.  Prior to 
that, he worked in Arthur Andersen’s Investment Advisory Services group.  
Mr. Kult began his career as an auditor with Price Waterhouse after earning a 
Bachelor of Science degree in Accounting from Marquette University.  Mr. 
Kult is a Certified Public Accountant (CPA) and Certified Financial Planner 
(CFP®). 
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Item 5: Fees and Compensation 
 
Kult Wealth is a fee-only investment management firm, which means we are 
compensated directly by our clients.  We are not affiliated with entities that 
sell financial products or securities, and we do not accept commissions in any 
form.  We do not accept finder’s fees or referral fees. 
Kult Wealth’s annual investment management fee is based on a percentage 
of assets managed according to the following schedule:   

.73% on the first $5,000,000;  

.50% on the next $5,000,000; and 

.25% on the assets above $10,000,000. 
Investment management fees are billed quarterly, in arrears, meaning that 
our fees are deducted after the three-month billing period has ended.  The 
client must consent in advance to direct debiting of their investment account. 
Fees are non-negotiable.  Although the investment management agreement 
is an ongoing agreement, the client or the investment manager may terminate 
the agreement at any time.  At termination, fees will be billed on a pro rata 
basis for the portion of the quarter completed. 
In addition to Kult Wealth’s fees, clients incur the following fees: 1) All 
exchange-traded funds (“ETFs”) and mutual funds charge their own fees; 2) 
Kult Wealth’s custodian charges transaction fees for buying and selling 
certain investments; 3) Certain investments (and custodian) charge 
redemption fees if redeemed within a specified time in order to discourage 
market timing.  Kult Wealth receives no compensation from these fees. 
Please note that clients who entered into agreements prior to December 31, 
2022 have a lower fee schedule. 

Item 6: Performance-based Fees 
 
None.  Kult Wealth does not charge or accept performance-based fees. 

Item 7: Types of Clients 
 
Kult Wealth provides investment advice to individuals.  The minimum account 
size is $1,000,000 of assets under management, which equates to an annual 
fee of $7,300.  Kult Wealth has the discretion to waive the account minimum.  
Accounts of less than $1,000,000 may be set up when the client and the 
advisor anticipate the client will add additional funds to the accounts bringing 
the total to $1,000,000 within a reasonable time. Other exceptions may apply 
to employees of Kult Wealth and their relatives, or relatives of existing clients.  
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Item 8: Methods of Analysis, Investment Strategies and Risk of Loss 

Methods of Analysis  
The main sources of information include financial newspapers and 
magazines, research materials prepared by others, annual reports, 
prospectuses, filings with the Securities and Exchange Commission, and 
company press releases. 

Investment Strategies 
The primary investment strategy used for managing client accounts is 
strategic asset allocation tailored according to the client’s goals, timeline, tax 
situation, and risk tolerance (among other factors).  We typically implement 
our client’s asset allocation plans via both passively-managed index 
strategies as well as actively-managed strategies.  Portfolios are generally 
globally diversified in an effort to lower risk relative to undiversified portfolios. 
Kult Wealth generally utilizes ETFs for the passively-managed index portion 
of clients’ portfolios and we utilize mutual funds for the actively-managed 
portion of clients’ portfolios.  (Individual stocks and bonds may be held, 
purchased, or sold for clients when appropriate, but this is not typical.) 
Following implementation of a client’s asset allocation plan, Kult Wealth 
believes it is important from a risk and return standpoint to periodically 
“rebalance” each client’s portfolio back to the strategic asset allocation plan.  
(Note: Tax implications are considered before rebalancing.) 

Risk of Loss 
All investment programs have certain risks that are borne by the investor.  
Our investment approach constantly keeps the risk of loss in mind. Investors 
face the following investment risks: 

• Interest-rate Risk:  Fluctuations in interest rates may cause investment 
prices to fluctuate.  For example, when interest rates rise, yields on 
existing bonds become less attractive, causing their market values to 
decline. 

• Market Risk:  The price of a security, bond, or mutual fund may drop in 
reaction to tangible and intangible events and conditions.  This type of 
risk may be caused by external factors independent of a security’s 
particular underlying circumstances.  For example, political, economic 
and social conditions may trigger market events. 

• Inflation Risk:  When any type of inflation is present, a dollar today will 
not buy as much as a dollar next year, because purchasing power is 
eroding at the rate of inflation. 
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• Currency Risk:  Overseas investments are subject to fluctuations in the 
value of the US dollar against the currency of the investment’s 
originating country.  This is also referred to as exchange rate risk. 

• Reinvestment Risk:  This is the risk that future proceeds from 
investments may have to be reinvested at a potentially lower rate of 
return (i.e. interest rate).  This primarily relates to fixed income 
securities.   

• Business Risk:  These risks are associated with a particular industry or 
a particular company within an industry.  For example, oil-drilling 
companies depend on finding oil and then refining it, a lengthy 
process, before they can generate a profit.  

• Liquidity Risk:  Liquidity is the ability to readily convert an investment 
into cash.  Generally, assets are more liquid if many traders are 
interested in a standardized product.  For example, Treasury Bills are 
highly liquid, while real estate properties are not. 

• Financial Risk:  Excessive borrowing to finance a business’ operations 
increases the risk of profitability, because the company must meet the 
terms of its obligations in good times and bad.  During periods of 
financial stress, the inability to meet loan obligations may result in 
bankruptcy and/or a declining market value. 

Item 9: Disciplinary Information 
 
None—no history of disciplinary action. 

 

Item 10: Other Financial Industry Activities and Affiliations 
 
None.  Kult Wealth has no relationships or arrangements with other related 
financial industry participants.  No conflicts of interest exist that might arise 
from such relationships or arrangements. 
Kult Wealth performs tax return preparation in limited situations for certain 
investment advisory clients. 
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Item 11: Code of Ethics, Participation or Interest in Client Transactions and 
Personal Trading 

Code of Ethics 
The employees of Kult Wealth have committed to a Code of Ethics that is 
available for review by clients and prospective clients upon request.  The firm 
will provide a copy of the Code of Ethics to any client or prospective client 
upon request. 

Participation or Interest in Client Transactions 
Kult Wealth and its employees may buy or sell securities that are also held by 
clients.  Employees may not trade their own securities ahead of client trades.  
Employees comply with the provisions of the Kult Wealth Compliance Manual. 

Personal Trading 
The Chief Compliance Officer of Kult Wealth is Peter Kult.  He reviews all 
employee trades each quarter.  The personal trading reviews ensure that the 
personal trading of employees does not affect the markets, and that clients of 
the firm receive preferential treatment. 

 

Item 12: Brokerage Practices 

Selecting Brokerage Firms 
Kult Wealth has selected Charles Schwab as the custodian for our clients’ 
accounts.  In selecting the custodian, we considered the costs of custody (no 
charge), costs of reporting (no charge), transaction costs, technology 
capabilities, breadth and cost structure of its ETF and mutual fund platforms, 
and its reputation in the industry.  By directing brokerage to Charles Schwab, 
we may be unable to achieve the most favorable execution of client 
transactions and this practice may cost clients more money.  We believe the 
custodian’s competitive costs and good service justify our selection of the firm 
as custodian and broker of choice for our clients. 

Soft Dollars 
Kult Wealth does not receive any indirect payments from any service 
providers such as Charles Schwab. 

Order Aggregation 
While many of our clients hold the same funds and ETFs, each client’s 
portfolio is generally customized and, therefore, we do not necessarily trade 
the same securities on the same day for different clients.  In addition, many of 
the ETFs we utilize do not incur brokerage fees.  Primarily due to these 
reasons, we generally do not aggregate trades. 
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Item 13: Review of Accounts 

Periodic Reviews 
Peter Kult reviews client accounts at least quarterly, but more frequently when 
market conditions dictate (i.e., when investment markets fluctuate 
significantly). 

Review Triggers 
Other conditions that may trigger a review are changes in the tax laws, new 
investment information, and changes in a client's own situation. 

Regular Reports 
Clients generally receive periodic communications on at least a quarterly 
basis.  The written updates may include a portfolio statement and a summary 
of progress towards meeting the client’s long-term objectives. 

 

Item 14: Client Referrals and Other Compensation 

Incoming Referrals 
Kult Wealth receives referrals from current clients, estate planning attorneys, 
accountants, personal friends and other similar sources.  The firm does not 
compensate referring parties for these referrals.  

Referrals Out 
Kult Wealth does not accept referral fees or any form of remuneration from 
other professionals when a prospect or client is referred to them. 

 

Item 15: Custody 

Account Statements 
All assets are held at “qualified custodian” Charles Schwab, which means the 
custodian provides account statements directly to clients at least quarterly. 

Performance Reports 
Clients are urged to compare the account statements received directly from 
the custodian to the statements provided by Kult Wealth. 
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Item 16: Investment Discretion 

Discretionary Authority for Trading 
Kult Wealth accepts discretionary authority to manage accounts on behalf of 
clients.  Kult Wealth has the authority to determine, without obtaining specific 
client consent, the securities to be bought or sold, and the amount of the 
securities to be bought or sold.   
Discretionary trading authority facilitates placing trades in your accounts on 
your behalf so that we may promptly implement the asset allocation policy 
that you have approved. 

Limited Power of Attorney 
A limited power of attorney is a trading authorization for this purpose.  You 
sign a limited power of attorney so that we may execute the trades on your 
behalf. 

Item 17: Voting Client Securities 

Proxy Votes 
Kult Wealth does not vote proxies on securities. Clients are expected to vote 
their own proxies.   

Item 18: Financial Information 

Financial Condition 
Kult Wealth utilizes Charles Schwab as the qualified custodian of our clients’ 
assets.  Furthermore, we do not require prepayment of advisory fees.  
Therefore, we are not required to disclose balance sheet information.  Kult 
Wealth has no debt and remains in sound financial condition and we know of 
no conditions that would impair our ability to meet our contractual 
commitments. 
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Item 1: Cover Page 
  
This Brochure Supplement provides information about Peter M. Kult that 
supplements the Kult Wealth Management Group, LLC Disclosure Brochure. You 
should have received a copy of that Disclosure Brochure. 
Please contact us at: 262-787-0704, or by email at: peter.kult@kultwealth.com if 
you did not receive Kult Wealth Management Group, LLC’s Disclosure Brochure 
or if you have questions about the contents of this Brochure Supplement. 
Additional information about Peter M. Kult is also available on the SEC’s website 
at www.adviserinfo.sec.gov 
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Item 2: Educational Background and Business Experience 
 
Year of Birth: 1971 
 
Educational Background 

• Marquette University, Bachelor of Science in Accounting, 1993 
 
Business Experience 

• Kult Wealth Management Group, LLC, Member, 2003 to present 
 
Professional Designations 

• Certified Public Accountant (CPA), State of Wisconsin, 1994 to present 

• Certified Financial Planner (CFP®), 1999 to present 
 
CERTIFIED PUBLIC ACCOUNTANT (CPA)  
The CPA certification is a voluntary certification. It is recognized in the United States for 
its (1) high standard of professional education; (2) stringent code of conduct and 
standards of practice; and (3) ethical requirements that govern professional 
engagements with clients.  
To attain a certified public accountant certificate in the state of Wisconsin, an individual 
must satisfactorily fulfill the following requirements: 

• Education. Complete an advanced college-level course of study, and attain a 
bachelor’s degree or higher from an accredited educational institution and have 
satisfied one of the following for purposes of meeting the 150-hour coursework 
requirement: 

o Earned a master’s degree in accounting from an institution, with an 
accounting program or department accredited by the Association to 
Advance Collegiate Schools of Business; or 

o Earned a bachelor’s or higher degree from a business program or college 
of business accredited by the Association to Advance Collegiate Schools of 
Business, the International Assembly for Collegiate Business Education, or 
the Accreditation Council for Business Schools and Programs, and 
completed at least 24 semester hours in accounting from an accredited 
educational institution at the undergraduate level or 15 semester hours at 
the graduate level, or an equivalent combination, that cover the subject 
areas of financial accounting, cost or managerial accounting, taxation, 
auditing and accounting information systems; or, at least 24 semester hours 
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in business and economics courses at the undergraduate level or 15 
semester hours at the graduate level, or an equivalent combination, that 
cover the subject areas of economics, finance, statistics or data analytics, 
business law and information technology. 

• Examination. Pass the comprehensive CPA Certification Examination consisting 
of four examination sections. 

• Experience. Complete at least one full (paid) year of public accounting or the 
equivalent, as determined by the Wisconsin Board of Accountancy. 

• Ethics. Pass a professional ethics examination on the statutes and rules governing 
the practice of public accounting in Wisconsin and agree to be bound by the 
American Institute of Certified Public Accountants Code of Professional Conduct; 
a set of Principles and Rules outlining the ethical and practice standards for CPA 
professionals. 

Individuals who become certified must complete the following ongoing education and 
ethics requirements to maintain the right to renew their certification: 

• Continuing Education and Ethics. Complete 80 credits of continuing education 
every two years, with at least 20 credits completed each year.  Additionally, of the 
80 credits, 40 credits must be obtained from formal learning activities and 3 of 
those formal learning activity credits must be related to ethics. 

CPA professionals who fail to comply with the above standards and requirements may 
be subject to Wisconsin Board of Accountancy’s enforcement process, which could 
result in suspension or permanent revocation of their CPA certification. 
 
CERTIFIED FINANCIAL PLANNERTM (CFP®). The CERTIFIED FINANCIAL 
PLANNER™, CFP® and federally registered CFP (with flame design) marks 
(collectively, the “CFP® marks”) are professional certification marks granted in the 
United States by Certified Financial Planner Board of Standards, Inc. (“CFP Board”). 
The CFP® certification is a voluntary certification; no federal or state law or regulation 
requires financial planners to hold CFP® certification. It is recognized in the United 
States and a number of other countries for its (1) high standard of professional 
education; (2) stringent code of conduct and standards of practice; and (3) ethical 
requirements that govern professional engagements with clients. Currently, more than 
90,000 individuals have obtained CFP® certification in the United States. 
To attain the right to use the CFP® marks, an individual must satisfactorily fulfill the 
following requirements: 

• Education. Complete an advanced college-level course of study addressing the 
financial planning subject areas that CFP Board’s studies have determined as 
necessary for the competent and professional delivery of financial planning 
services and, attain a bachelor’s degree from a regionally accredited United States 
college or university (or its equivalent from a foreign university). CFP Board’s 
financial planning subject areas include insurance planning and risk management, 
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employee benefits planning, investment planning, income tax planning, retirement 
planning, and estate planning. 

• Examination. Pass the comprehensive CFP® Certification Examination. The 
examination, administered in 10 hours over a two-day period, includes case 
studies and client scenarios designed to test one’s ability to correctly diagnose 
financial planning issues and apply one’s knowledge of financial planning to real 
world circumstances. 

• Experience. Complete at least three years of full-time financial planning-related 
experience (or the equivalent, measured as 2,000 hours per year). 

• Ethics. Agree to be bound by CFP Board’s Code of Ethics and Standards of 
Conduct, a set of documents outlining the ethical and practice standards for CFP® 
professionals. 

Individuals who become certified must complete the following ongoing education and 
ethics requirements to maintain the right to continue to use the CFP® marks: 

• Continuing Education. Complete 30 hours of continuing education hours every 
two years, including two hours on the Code of Ethics and Standards of Conduct, 
to maintain competence and keep up with developments in the financial planning 
field. 

• Ethics. Renew an agreement to be bound by the Code of Ethics and Standards of 
Conduct. The Standards prominently require that CFP® professionals provide 
financial planning services at a fiduciary standard of care. This means CFP® 
professionals must provide financial planning services in the best interests of their 
clients. 

CFP® professionals who fail to comply with the above standards and requirements may 
be subject to CFP Board’s enforcement process, which could result in suspension or 
permanent revocation of their CFP® certification. 
 
 
Item 3: Disciplinary Information 
 
Peter M. Kult has no disciplinary events to disclose. 
 
 

Item 4: Other Business Activities 
 

Peter M. Kult is not engaged in any other business activities. 
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Item 5: Additional Compensation 
 
Other than salary derived from Kult Wealth Management Group, LLC, Peter M. Kult 
does not receive any additional compensation from non-clients for providing advisory 
services. 

Item 6: Supervisory Services 
 

Peter M. Kult, as the Member and Chief Compliance Officer of Kult Wealth Management 
Group, LLC, performs all advisory activities and is self-supervised. 


	January 2025 KWMG ADV Part 2A.pdf
	Item 4: Advisory Business
	Item 6: Performance-based Fees
	Item 7: Types of Clients
	Item 8: Methods of Analysis, Investment Strategies and Risk of Loss
	Methods of Analysis
	Investment Strategies
	Risk of Loss

	Item 9: Disciplinary Information
	Item 10: Other Financial Industry Activities and Affiliations
	Item 11: Code of Ethics, Participation or Interest in Client Transactions and Personal Trading
	Code of Ethics
	Participation or Interest in Client Transactions
	Personal Trading

	Item 12: Brokerage Practices
	Selecting Brokerage Firms
	Soft Dollars
	Order Aggregation

	Item 13: Review of Accounts
	Periodic Reviews
	Review Triggers
	Regular Reports

	Item 14: Client Referrals and Other Compensation
	Incoming Referrals
	Referrals Out

	Item 15: Custody
	Account Statements
	Performance Reports

	Item 16: Investment Discretion
	Discretionary Authority for Trading
	Limited Power of Attorney

	Item 17: Voting Client Securities
	Proxy Votes

	Item 18: Financial Information
	Financial Condition


	January 2025 KWMG ADV Part 2B.pdf
	Item 4: Other Business Activities
	Item 6: Supervisory Services


